
Tip Sheet

Getting Started with Data Enrichment

33% of their customer and prospect data is inaccurate in some way
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What are the effects of bad data?

Poor Lead Scoring

Non-Validated Email 
Addresses and Phone Numbers

Inaccurate Lead Routing

Missing Leads in 
Segmentation Lists

Inaccurate Reporting

Absence of Lead-to-Account 
Linking

Lack of Personalization

Weak ABM Performance

Fragmented Customer Profiles
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What is data enrichment?

Contact data enrichment

Firmographic enrichment

Technographic data enrichment 

Search Intent data enrichment

Choosing the right enrichment vendor.

Before deciding if data enrichment is the best option for your organization, it is worth examining 
another method to fill in the gaps of missing/incomplete records. 

If your gaps are minimal, 

If poor data quality is too widespread in your database, manual research may not suffice as it is 
simply not a scalable process. 
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Data consumers can find a catalog of leading data vendors on the RingLead DataExchange. 

Things to look for:
●

●

●

●

Questions to ask:
●

●
●

●

●

Final Thoughts

Good data has many fundamental benefits for your sales-marketing workflows, including:
●
●
●
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